
You're experiencing the most important part of 
the day for consultants: coffee break.

One thing that I'm really passionate about while 
I'm on the road is definitely trying to do some 
physical activity almost every morning before 
you get into work and you work you know the 
longer 10 to 12 hour days.

Alright workout is done headed into the office 
excited for another great day here in Dallas.

Hi everyone, I am a Merger and Acquisition 
Strategy Manager here at Accenture I've been 
with the firm for about four years. 

Since working at Accenture I've actually had a 
pretty unique opportunity as I've actually spent 
most of my time abroad. I've been able to work 
in Mexico City, London, Canada. Also had the 
opportunity to live in Singapore. That's really 
been an incredible opportunity to not only work 
abroad but also understand how business 
culture is so different in every country  and it's 
really a critical skill to have.

Good morning everyone, headed to Dallas this 
week to see a client so I'll be there Monday 
through Thursday.

I wanted to introduce you to members of the 
team here that are working on the growth 
initiatives project. What's really great about 
Accenture is that you actually get to manage 
your own client relationships at a very senior 
level early on. Each of the team members here 
is trying to figure out how to fuel growth for our 
current client, very interesting, so you know this 
is the team why don't we introduce ourselves? 
We have Nina, why don't you give a wave, and 
then Colleen and then Sapna and then Bora, 
how's it going over there with the business 
case? 
Off the charts. 

The level of client interaction we have is at the 
senior-most level. Our main clients are the chief 
marketing officer, the chief operations officer, 
very high level clients. 
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