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Theracetolead in 5Gis underway.

But telecommunications operators face a dilemma
over how to solve the 5G business case since previous
strategies cannot be adapted to this new generational
leap in wireless technology. The deployment of 5G
requires significant capital investment and the rate of
return is not as straightforward despite the potential of
5G technology. Radio access network (RAN) is the
largest cost in wireless network architecture, pushing
operators to rethink their current deployment
paradigms. Telecom Infra Project (TIP) has created an
ecosystem that is founded upon collectively designing
and building new technologies to accelerate
innovation. TIP’'s members have already made progress
in 5G development. Operators that can evolve
themselves and embrace collaboration will be able to
compete in the race to the $619 billion opportunity.!

5G is expected to unlock new revenue opportunities. This revenue
is projected to be realized through disruptive new use cases, such
as fixed wireless access for home and small and medium business
broadband, innovative and immersive entrainment products in
augmented and virtual reality (AR / VR), and smart infrastructure
projects for smart cities. Additionally, the global 5G push will
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KEY TAKEAWAYS

15G is here and deployment
costs will be expensive, so
operators need to be quick
and strategic in their
approach or risk being
left behind.

fNew revenue opportunities
from 5G will emerge as
operators enter new markets
such as fixed wireless, AR /
VR, smart cities and
enterprises. This is only the
beginning and operators need
to be well positioned to take
advantage of future
opportunities.

tCost savings through
network disaggregation will
be crucial to making the
economics of densification
feasible and the business case
for 5G more attractive.

fPartnerships and industry
groups will be critical to
accelerating innovation and
reducing time to market.
Operators must embrace
collaboration and define a 5G
plan that includes developing
a vibrant, multi-vendor
supply chain.































